
At Wunder, we have an amazing opportunity for an experienced, 

driven, sales-oriented financial professional to join our fast-

growing startup. You will work closely with our founders and 

institutional investors, developing a capital network that is 

robust enough to meet our solar financing demand, now and 

into the future. Specifically, you will be charged with identifying, 

pitching, and closing small, flexible institutional capital sources 

(like family offices), and ensuring that a happy, healthy, long-term 

relationship is established.    

If you get excited about bringing an entirely new asset class to 

market, generating million-dollar deals every week, building an 

organization aimed at saving the world, and ensuring that all of 

the details needed to make all of that happen are covered, this 

is the role for you.

YOU
You Know What You’re Doing

This is not your first rodeo. You’ve successfully pitched products 

to sophisticated clients before (bonus points for selling financial 

products to professional investors), and you run a tight sales 

process. You’re comfortable building sales collateral, networking 

at industry events, and standing in front of investment commitees.

You Speak the Language

You present well, articulating your thoughts in a cogent, 

professional, and confident manner. You’re comfortable with 

Wunder is based out of 
Boulder, Colorado

DIRECTOR OF 
CAPITAL MARKETS



industry-speak, and you’re quick on your feet when it comes 

to fielding questions from your sales prospects, often citing the 

data and underlying math. 

You Like to Get Your Hands Dirty

This isn’t the place for a high-level strategist. This is a position 

for someone that likes to both set a strategy and implement it 

in the trenches. You like going to industry events, hitting the 

phones, blasting out emails, and doing whatever else it takes to 

close deals and hit your targets. 

You Thrive in Ambiguity

Maybe you’ve worked at early stage start-ups before and love 

it, maybe you haven’t had the chance yet. Either way, you prefer 

each day to bring fresh and exciting challenges, and you’re not 

just excited to work cross-functionally, you demand it. 

You Believe That No Problem is Too Hard

In an industry where people are constantly stuck, we find ways 

to get it done. You know how to articulate and roll out solutions, 

recognizing there are many solutions to the same problem. You 

find new and effective ways to streamline and create processes 

to increase efficiency.

US
Wunder was founded with one simple vision: to address the 

greatest crisis of our generation by accelerating the proliferation 

of solar. Members of our team have raised hundreds of millions 

of dollars in private equity, developed innovative energy 

infrastructure solutions for the Department of Energy, and built 

products used and loved by millions of people. Now, we’re 

saving the world.

While our mission is big, we do try to keep things light. We 

provide a happy, productive workplace. If we’re not working 

hard on the job, you’ll typically find us out on an adventure in 

our beloved mile-high home, Boulder, CO.

INTERESTED?
We’d love to speak with you! Please send your resume to 

Hustle@WunderCapital.com.


